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Do You Have a Will?

→ In Canada, 56% of 
adults do not have a 
signed Will

GENERAL FACTS

→ Most believe they 
are too young

→ Of adults aged 27-34, 
88% do not have a Will

→ Many do not know how 
to start the process

INTRO
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PART 1 Types and Benefits of Having a Will

PART 2 Preparing an Inventory

PART 3 Defining and Evaluating Your Objectives

PART 4 Tax and Probate Rules

PART 5 Asset Transfer Methods

PART 6 Incapacity Planning

PART 7 Life Insurance Planning

PART 8 Reviewing and Updating Your Plan

Agenda
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No choices

Extra taxes

Extra fees

Delay

Benefits of Having a Will

BENEFICIARIES

C O U R T

PART 1
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Types of Wills

• Handwritten

• Not recommended due 
to ambiguous nature

• Can be easily 
misinterpreted

• Created by lawyers

• Not ambiguous

• Signed in front of 
two witnesses

• Recognized across 
Canada

FORMAL HOLOGRAPHIC

PART 1



|    FINANCIAL LITERACY PROGRAM7

MODULE 16           
Wills & Estates

Estate Planning Overview

3 4

DEFINE AND EVALUATE 
YOUR OBJECTIVES 
 Who are your inheritors 

and why?

DETERMINE A 
COURSE OF ACTION 
 How will you transfer 

your assets?

COMPLETE YOUR 
ACTION PLAN 
 What is your incapacity plan?
 Have you considered life 

insurance?                  

REVIEW AND UPDATE 
YOUR PLAN
 Is your Will and Estate Plan 

up do date?

2

PART 2

5

1
PREPARE AN INVENTORY
 What do you own?      
 What do you owe?
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Preparing an Inventory

THE FAMILY INVENTORY

http://www.rbcwealthmanagement.com/_ca/static/documents/the-family-inventory.pdf

LIABILITIES

Mortgage

Debt

Credit Cards

ASSETS

Home/Vacation Property

Bank Accounts

Registered Accounts

Jewelry, cars etc.

Value of business

Pension

Insurance

IMPORTANT INFO

LOCATION OF:

Will and POA

Birth/Marriage Certificate

Deeds

Insurance Policies

Divorce decree

Digital passwords

PART 2
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Your Objectives

1

3 4

PREPARE AN INVENTORY
 What do you own?      
 What do you owe?

DETERMINE A 
COURSE OF ACTION 
 How will you transfer 

your assets?

COMPLETE YOUR 
ACTION PLAN 
 What is your incapacity plan?
 Have you considered life 

insurance?                  

REVIEW AND UPDATE 
YOUR PLAN
 Is your Will and Estate Plan 

up do date?

PART 3

5

DEFINE AND EVALUATE 
YOUR OBJECTIVES 
 Who are your inheritors 

and why?

2
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Defining and Evaluating Your Objectives

Are you transferring 
your assets in a tax 
efficient manner?

Who are your 
beneficiaries?

How do you want 
to support them?

Which charities 
will you support?

How should you leave 
the family business?

PART 3
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4

DEFINE AND EVALUATE 
YOUR OBJECTIVES 
 Who are your inheritors 

and why?

COMPLETE YOUR 
ACTION PLAN 
 What is your incapacity plan?
 Have you considered life 

insurance?                  

REVIEW AND UPDATE 
YOUR PLAN
 Is your Will and Estate Plan 

up do date?

2

1
PREPARE AN INVENTORY
 What do you own?      
 What do you owe?

Tax Planning for Asset TransferPART 4

5

3

DETERMINE A 
COURSE OF ACTION 
 How will you transfer 

your assets?
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Income tax due to 
deemed disposition

U.S. estate tax on 
your U.S. assets

Provincial / Territorial 
probate fees 

Tax and Probate Rules

In Canada, there is no true “Estate Tax”.
Instead, there are three potential taxes 
that may be incurred at death.

GENERAL RULE

1

2

3

PART 4
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Tax Rules: Deemed Disposition

A Capital gains are 
automatically triggered

$200

$900

B Registered accounts 
are collapsed

What is a Deemed Disposition?

PART 4

1
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The official proving of a Will through a Provincial /
Territorial superior court.

Tax Rules: Probate Fees

PROBATE

• A Will may require probate

• Tax rates vary by province / 
territory (1.4% of the total 
estate assets in BC).

• Probate fees will be applied

EXECUTOR TIPS

PART 4

3
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Asset Transfer Methods

METHODS OF TRANSFERRING ASSETS IN YOUR ESTATE

YOUR ESTATE ASSETS 

Inter-Vivos (Living) 
Trust

Gift assets 
before death

Non-probatable assets 
(joint ownership or 

registered accounts with 
named beneficiaries)

Will

YOUR BENEFICIARIES: 
Family, Friends, Charities

Outright 
distribution

Testamentary 
Trust

PART 5
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Asset Transfer Methods: A Will

• A trustee is appointed to 
manage the funds on behalf of 
the beneficiary.

• Transferor controls the timing 
of the asset distribution.

Direct transfer Through a Trust

• Beneficiaries control the funds.

BENEFICIARIES BENEFICIARIES

BOTH

Deemed Disposition

Probate Tax

TRUST

PART 5
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Insurance: When a 
beneficiary or successor is 
named on plan documentation, 
proceeds on death paid 
directly to the beneficiary, 
outside of estate.

Registered Plans: When a 
beneficiary or successor is 
named on plan documentation, 
proceeds on death paid 
directly to the beneficiary, 
outside of estate.

Joint Tenancy: Deceased 
individual’s interest in assets 
passes directly to the surviving 
joint tenants, outside of estate.

Asset Transfer Methods: Non-Probatable Assets

Probate 
Tax Free
Probate 
Tax Free

Probate 
Tax Free
Probate 
Tax Free

Probate 
Tax Free
Probate 
Tax Free

PART 5
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Types of Joint Ownership (Most Common)

1 2JTWROS              
Joint Tenants With Rights 
of Survivorship 

TIC                     
Tenants In Common 

Divided into 
any amount

Deceased 
share gets 
passed 
onto heirs

Equal Split

Right of 
Survivorship

PART 5
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Asset Transfer Methods: Gifting Before Death

Easiest way to transfer assets.

Could decrease income taxes 
on income producing assets.

Tax benefits for donating 
to charity.

Build a lasting legacy – PH&N 
Charitable Gift Program.

PART 5
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3

5

DEFINE AND EVALUATE 
YOUR OBJECTIVES 
 Who are your inheritors 

and why?

DETERMINE A 
COURSE OF ACTION 
 How will you transfer 

your assets?

REVIEW AND UPDATE 
YOUR PLAN
 Is your Will and Estate Plan 

up do date?

2

1
PREPARE AN INVENTORY
 What do you own?      
 What do you owe?

Incapacity PlanningPART 6

4

COMPLETE YOUR 
ACTION PLAN 
 What is your incapacity plan?
 Have you considered life 

insurance?                  
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Incapacity Planning: Power of Attorney

GENERAL RULE

If you are incapable, and 
want someone to be able to 
make decisions about your 
finances and property on 
your behalf, you need an 
Enduring Power of Attorney 
(EPOA)

PART 6

Your EstateYour Estate

Your 
Business
Your 
Business

Outside 
Assets
Outside 
Assets

For the management of
your property/finances

Do you need a corporate
EPOA?

Do you own property in
another province or 
country?

PLAN EARLY!
Incapacity = Too Late



|    FINANCIAL LITERACY PROGRAM22

MODULE 16           
Wills & Estates

Incapacity Planning: Health Care DirectivePART 6

• Health Care

• Personal Care

• Medical 
Decisions

Health Care Directive

Gives directions to health care providers 
(Advance Directive) or

appoints a proxy (Representation Agreement)

Comes into effect upon incapacity

Must be in writing

Age 16+
& Capable
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Life Insurance Planning

INSURANCE

Can provide a tax free 
lump sum death benefit.

Can provide liquidity in an 
estate to pay off taxes/debt.

Can provide funds when 
they are needed the most.

PART 7
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Reviewing and Updating Your Estate Plan

1

4

PREPARE AN INVENTORY
 What do you own?      
 What do you owe?

DEFINE AND EVALUATE 
YOUR OBJECTIVES 
 Who are your inheritors 

and why?

DETERMINE A 
COURSE OF ACTION 
 How will you transfer 

your assets?

COMPLETE YOUR 
ACTION PLAN 
 What is your incapacity plan?
 Have you considered life 

insurance?                  

2

PART 8

3

REVIEW AND UPDATE 
YOUR PLAN
 Is your Will and Estate Plan 

up do date?

5
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Reviewing and Updating Your Estate PlanPART 8

REVIEW
UPDATE YOUR PLAN

AND
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Estate and 
Trust Officers

Insurance 
Specialists

Where Do You Go From Here?CLOSING

Lawyers and 
Accountants 
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Questions?

This document has been prepared for use by the RBC Wealth Management member companies, RBC Dominion Securities 
Inc. (RBC DS)*, RBC Phillips, Hager & North Investment Counsel Inc. (RBC PH&N IC), RBC Global Asset Management 
Inc. (RBC GAM), Royal Trust Corporation of Canada and The Royal Trust Company (collectively, the “Companies”) and 
their affiliates, RBC Direct Investing Inc. (RBC DI)*, RBC Wealth Management Financial Services Inc. (RBC WMFS) and 
Royal Mutual Funds Inc. (RMFI). *Member–Canadian Investor Protection Fund. Each of the Companies, their affiliates and 
the Royal Bank of Canada are separate corporate entities which are affiliated. “RBC advisor” refers to Private Bankers who 
are employees of Royal Bank of Canada and licensed representatives of RMFI, Investment Counsellors who are 
employees of RBC PH&N IC and the private client division of RBC GAM, Senior Trust Advisors and Trust Officers who are 
employees of The Royal Trust Company or Royal Trust Corporation of Canada, or Investment Advisors who are employees 
of RBC DS. In Quebec, financial planning services are provided by RMFI or RBC WMFS and each is licensed as a 
financial services firm in that province. In the rest of Canada, financial planning services are available through RMFI, Royal 
Trust Corporation of Canada, The Royal Trust Company, or RBC DS. Estate and trust services are provided by Royal Trust 
Corporation of Canada and The Royal Trust Company. If specific products or services are not offered by one of the 
Companies or RMFI, clients may request a referral to another RBC partner. Insurance products are offered through RBC 
WMFS, a subsidiary of RBC DS. When providing life insurance products in all provinces except Quebec, Investment 
Advisors are acting as Insurance Representatives of RBC WMFS. In Quebec, Investment Advisors are acting as Financial 
Security Advisors of RBC WMFS. The strategies, advice and technical content in this publication are provided for the 
general guidance and benefit of our clients, based on information believed to be accurate and complete, but we cannot 
guarantee its accuracy or completeness. This publication is not intended as nor does it constitute tax or legal advice. 
Readers should consult a qualified legal, tax or other professional advisor when planning to implement a strategy. This will 
ensure that their individual circumstances have been considered properly and that action is taken on the latest available 
information. Interest rates, market conditions, tax rules, and other investment factors are subject to change. This 
information is not investment advice and should only be used in conjunction with a discussion with your RBC advisor. None 
of the Companies, RMFI, RBC WMFS, RBC DI, Royal Bank of Canada or any of its affiliates or any other person accepts 
any liability whatsoever for any direct or consequential loss arising from any use of this report or the information contained 
herein. ® Registered trademarks of Royal Bank of Canada. Used under license. © 2018 Royal Bank of Canada. All rights 
reserved.
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